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Key trends

* The number of Indians travelling abroad has already surpassed pre-covid peaks in Jul-23 and has been hitting like-for-like monthly peaks every month since. Even
for 6MCY24, it has grown 14% YoY. To compare this with domestic travel demand, passengers carried by domestic airlines have grown 4% YoY in 6MCY24.

¢ Although all restrictions have been lifted with a substantial rise in the number of people taking two or more trips, absolute growth in volume compared with pre-

covid levels is not very impressive. However, a counterargument is the increase in travel budgets, as there is a growing preference for business class travel.

* As per Makemytrip (MMT), 55% of international travel is happening for leisure purposes.

* MMT’s report, '"How India Travels Abroad,' reveals a surge in international travel among Indians. Travelers are exploring new destinations and showing a growing
preference for business-class flights.

* It also highlighted people taking two or more international trips have grown by 32% while those taking three or more international trips have grown by 37%.

* This indicates strong demand at the high end of the market, consistent with the preference for premium products, especially in terms of value, seen in growing
preference for business travel.

* A notable trend is a growing emphasis on urban nightlife as primary travel purpose. This suggests a shift toward younger travellers, possibly those without children
or elderly companions.

* Spontaneous bookings account for “~50% of international tickets, suggesting a tendency towards impulsive travel decisions. We believe a similar dynamic is at play

in domestic leisure travel that leads us to believe demand for key destinations could experience a sudden revival.

* Booking trends show preference for last-minute travel to Oman, UAE, Qatar, Nepal, and Azerbaijan with European and Canadian destinations usually reserved well

in advance.

* International travel demand remains relatively steady throughout the year, a positive trend that could encourage efforts to reduce seasonality in domestic

destinations too.
Delhi and Mumbai have been the top port of choice to fly abroad due to better connectivity. Interestingly it also reflects in MMT’s share of searches data.
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More Indians taking intfernational trips...

* The number of Indians travelling abroad has already surpassed pre-covid peaks in Jul-23 and has been hitting like-for-like monthly peaks every month since.

* Even for 6MCY24, it has grown 14% YoY and 12% versus 6MCY19. To compare this with domestic travel demand, passengers carried by domestic airlines has grown
4% YoY in 6MCY24.

¢ Although all restrictions have been lifted and there has been a substantial increase in the number of people taking two or more trips, the absolute growth in

volume versus pre-covid levels is not very impressive. However, a counterargument is the increase in travel budgets, as there is a growing preference for business

class travel.

* As per Makemytrip (MMT), 55% of the international travel is happening for leisure purposes. MMT’s data on purpose of international travel is consistent with the

Ministry of Tourism trends.
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...which has been a precious cohort

* Based on the typical two-day stay of leisure guests in India, we reckon outbound travellers contributed around 150,000 room nights, representing a 24%

expansion in demand. This additional demand pool helped boost occupancy and average room rates during the covid recovery period.

* Due to higher purchasing power of this segment, the impact on RevPAR is even more pronounced. Hotel revenue management heavily relies on the
price sensitivity of this retail group, and we believe it shall be difficult to replace the outbound traveller segment, which shall also limit pricing flexibility.

This is further compounded by the slow recovery in foreign tourist arrivals.

Average length of stay (business vs leisure)
3.6 Outbound travellers contributed 0.15mn room

nights during Covid, which is difficult to replace
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...and their demand is consistent round the year

domestic destinations too.
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International travel demand remains relatively steady throughout the year, a positive trend that could encourage efforts to reduce seasonality in

Indian National Departures monthly trend
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Frequency of tfravel also increasing...

* MMT’s report, 'How India Travels Abroad,' reveals a surge in international travel among Indians. Travellers are exploring new destinations and showing a

growing preference for business-class flights.

* It also highlighted people taking two or more international trips has grown by 32% while those who are taking three or more international trips has

grown by 37%. It demonstrates the pricing power of the outbound cohort both in terms of driving occupancy as well as non-room income.
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.which fies up with premium category demand

* This indicates strong demand at the high end of the market, which is consistent with the preference for premium products, especially in terms of value,

seen in the growing preference for business travel.

* Demand for consumer goods at the luxury end reflects the higher frequency of outbound travel. PVH portfolio under Arvind Fashion has become 1.8x

FY20 levels. Similarly, imports of Swiss watches in India grew 1.5x in CY23 over CY19.

PVH (Tommy Hilfiger + Calvin Klein) strong
performance in the last two years
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Younger and spontaneous fravellers lead

A notable trend is a growing emphasis on urban nightlife as a primary travel purpose. This suggests a shift toward younger travellers, possibly those
without children or elderly companions.

Spontaneous bookings account for ~50% of international tickets, suggesting a tendency towards impulsive travel decisions. We believe a similar dynamic
is at play in domestic leisure travel, which leads us to believe that demand for key destinations could experience a sudden revival.

Booking trends show a preference for last-minute travel to Oman, UAE, Qatar, Nepal, and Azerbaijan while European and Canadian destinations are
usually reserved well in advance.
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Maharashtra tops outbound fravel in Indio

* Delhi and Mumbai have been the top port of choice to fly abroad due to better connectivity. Interestingly, it also reflects in MMT’s share of searches
data.

Statewise share of searches (Jun23-May24)
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Thank you....

~’ nuvama

institut ional equities



Disclaimer

Digitally signed by ABNEESH KUMAR ROY

A B N E ES I I DN: c=IN, o=Personal,
25.4.20-e648(c28137c6fadc0e6296C524ee518d54fd4f7bad

Abneesh Roy Head of Research Committee Abneesh.Roy@nuvama.com g, ez poslCorle- i,

KUMAR ROY =5y
R

Adobe Acrobat version: 2024.003.20054

Nuvama Wealth Management Limited (formerly Edelweiss Securities Limited) (defined as “NWML” or “Research Entity”) a company duly incorporated under the Companies Act, 1956 (CIN No U67110MH1993PLC344634) having its Registered office situated at 801- 804, Wing A, Building No. 3, Inspire BKC, G
Block, Bandra Kurla Complex, Bandra East, Mumbai — 400 051 is regulated by the Securities and Exchange Board of India (“SEBI”) and is licensed to carry on the business of broking, Investment Adviser, Research Analyst and other related activities. Name of Compliance/Grievance officer: Mr. Atul Bapna, E-mail
address: complianceofficer.nwm@nuvama.com Contact details +91 (22) 6623 3478 Investor Grievance e-mail address- grievance.nwm@nuvama.com

This Report has been prepared by NWML in the capacity of a Research Analyst having SEBI Registration No.INH000011316 and Enlistment no. 5723 with BSE and distributed as per SEBI (Research Analysts) Regulations 2014. This report does not constitute an offer or solicitation for the purchase or sale of any
financial instrument or as an official confirmation of any transaction. Securities as defined in clause (h) of section 2 of the Securities Contracts (Regulation) Act, 1956 includes Financial Instruments and Currency Derivatives. The information contained herein is from publicly available data or other sources
believed to be reliable. This report is provided for assistance only and is not intended to be and must not alone be taken as the basis for an investment decision. The user assumes the entire risk of any use made of this information. Each recipient of this report should make such investigation as it deems
necessary to arrive at an independent evaluation of an investment in Securities referred to in this document (including the merits and risks involved), and should consult his own advisors to determine the merits and risks of such investment. The investment discussed or views expressed may not be suitable for
all investors.

This information is strictly confidential and is being furnished to you solely for your information. This information should not be reproduced or redistributed or passed on directly or indirectly in any form to any other person or published, copied, in whole or in part, for any purpose. This report is not directed or
intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject NWML and associates, subsidiaries / group
companies to any registration or licensing requirements within such jurisdiction. The distribution of this report in certain jurisdictions may be restricted by law, and persons in whose possession this report comes, should observe, any such restrictions. The information given in this report is as of the date of this
report and there can be no assurance that future results or events will be consistent with this information. This information is subject to change without any prior notice. NWML reserves the right to make modifications and alterations to this statement as may be required from time to time. NWML or any of its
associates / group companies shall not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report. NWML is committed to providing independent and transparent recommendation to its clients. Neither NWML nor any of
its associates, group companies, directors, employees, agents or representatives shall be liable for any damages whether direct, indirect, special or consequential including loss of revenue or lost profits that may arise from or in connection with the use of the information. Our proprietary trading and
investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein. Past performance is not necessarily a guide to future performance .The disclosures of interest statements incorporated in this report are provided solely to enhance the transparency and
should not be treated as endorsement of the views expressed in the report. The information provided in these reports remains, unless otherwise stated, the copyright of NWML. All layout, design, original artwork, concepts and other Intellectual Properties, remains the property and copyright of NWML and
may not be used in any form or for any purpose whatsoever by any party without the express written permission of the copyright holders.

NWML shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason including network (Internet) reasons or snags in the system, break down of the system or any other equipment, server breakdown, maintenance shutdown, breakdown of communication
services or inability of the NWML to present the data. In no event shall NWML be liable for any damages, including without limitation direct or indirect, special, incidental, or consequential damages, losses or expenses arising in connection with the data presented by the NWML through this report.

We offer our research services to clients as well as our prospects. Though this report is disseminated to all the customers simultaneously, not all customers may receive this report at the same time. We will not treat recipients as customers by virtue of their receiving this report.

NWML and its associates, officer, directors, and employees, research analyst (including relatives) worldwide may: (a) from time to time, have long or short positions in, and buy or sell the Securities, mentioned herein or (b) be engaged in any other transaction involving such Securities and earn brokerage or
other compensation or act as a market maker in the financial instruments of the subject company/company(ies) discussed herein or act as advisor or lender/borrower to such company(ies) or have other potential/material conflict of interest with respect to any recommendation and related information and
opinions at the time of publication of research report or at the time of public appearance. (c) NWML may have proprietary long/short position in the above mentioned scrip(s) and therefore should be considered as interested. (d) The views provided herein are general in nature and do not consider risk
appetite or investment objective of any particular investor; readers are requested to take independent professional advice before investing. This should not be construed as invitation or solicitation to do business with NWML (e) Registration granted by SEBI and certification from NISM in no way guarantee
performance of NWML or provide any assurance of returns to investors and clients.

NWML or its associates may have received compensation from the subject company in the past 12 months. NWML or its associates may have managed or co-managed public offering of securities for the subject company in the past 12 months. NWML or its associates may have received compensation for
investment banking or merchant banking or brokerage services from the subject company in the past 12 months. NWML or its associates may have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company in the
past 12 months. NWML or its associates have not received any compensation or other benefits from the Subject Company or third party in connection with the research report. Research analyst or his/her relative or NWML’s associates may have financial interest in the subject company. NWML and/or its
Group Companies, their Directors, affiliates and/or employees may have interests/ positions, financial or otherwise in the Securities/Currencies and other investment products mentioned in this report. NWML, its associates, research analyst and his/her relative may have other potential/material conflict of
interest with respect to any recommendation and related information and opinions at the time of publication of research report or at the time of public appearance.

Participants in foreign exchange transactions may incur risks arising from several factors, including the following: ( i) exchange rates can be volatile and are subject to large fluctuations; ( ii) the value of currencies may be affected by numerous market factors, including world and national economic, political and
regulatory events, events in equity and debt markets and changes in interest rates; and (iii) currencies may be subject to devaluation or government imposed exchange controls which could affect the value of the currency. Investors in securities such as ADRs and Currency Derivatives, whose values are affected
by the currency of an underlying security, effectively assume currency risk.

Research analyst has served as an officer, director or employee of subject Company: No

NWML has financial interest in the subject companies: No

NWML’s Associates may have actual / beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication of research report.

Research analyst or his/her relative has actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication of research report: No
NWML has actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication of research report: No

Subject company may have been client during twelve months preceding the date of distribution of the research report.

There were no instances of non-compliance by NWML on any matter related to the capital markets, resulting in significant and material disciplinary action during the last three years.

A graph of daily closing prices of the securities is also available at www.nseindia.com

~’ huvama !

institutional equities



Disclaimer

Analyst Certification:

The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the subject company or companies and its or their securities, and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or
views expressed in this report.

Additional Disclaimers
Disclaimer for U.S. Persons

This research report is a product of NWML, which is the employer of the research analyst(s) who has prepared the research report. The research analyst(s) preparing the research report is/are resident outside the United States (U.S.) and are not associated persons of any U.S. regulated broker-dealer and
therefore the analyst(s) is/are not subject to supervision by a U.S. broker-dealer, and is/are not required to satisfy the regulatory licensing requirements of FINRA or required to otherwise comply with U.S. rules or regulations regarding, among other things, communications with a subject company, public
appearances and trading securities held by a research analyst account.

This report is intended for distribution by NWML only to "Major Institutional Investors" as defined by Rule 15a-6(b)(4) of the U.S. Securities and Exchange Act, 1934 (the Exchange Act) and interpretations thereof by U.S. Securities and Exchange Commission (SEC) in reliance on Rule 15a 6(a)(2). If the recipient of
this report is not a Major Institutional Investor as specified above, then it should not act upon this report and return the same to the sender. Further, this report may not be copied, duplicated and/or transmitted onward to any U.S. person, which is not the Major Institutional Investor.

In reliance on the exemption from registration provided by Rule 15a-6 of the Exchange Act and interpretations thereof by the SEC in order to conduct certain business with Major Institutional Investors, NWML has entered into an agreement with a U.S. registered broker-dealer, Nuvama Financial Services
Inc.(formerly Edelweiss Financial Services Inc.) ("NFSI"). Transactions in securities discussed in this research report should be effected through NFSI.

Disclaimer for U.K. Persons
The contents of this research report have not been approved by an authorised person within the meaning of the Financial Services and Markets Act 2000 ("FSMA").

In the United Kingdom, this research report is being distributed only to and is directed only at (a) persons who have professional experience in matters relating to investments falling within Article 19(5) of the FSMA (Financial Promotion) Order 2005 (the “Order”); (b) persons falling within Article 49(2)(a) to (d)
of the Order (including high net worth companies and unincorporated associations); and (c) any other persons to whom it may otherwise lawfully be communicated (all such persons together being referred to as “relevant persons”).

This research report must not be acted on or relied on by persons who are not relevant persons. Any investment or investment activity to which this research report relates is available only to relevant persons and will be engaged in only with relevant persons. Any person who is not a relevant person should
not act or rely on this research report or any of its contents. This research report must not be distributed, published, reproduced or disclosed (in whole or in part) by recipients to any other person.

Disclaimer for Canadian Persons

This research report is a product of NWML, which is the employer of the research analysts who have prepared the research report. The research analysts preparing the research report are resident outside the Canada and are not associated persons of any Canadian registered adviser and/or dealer and,

therefore, the analysts are not subject to supervision by a Canadian registered adviser and/or dealer, and are not required to satisfy the regulatory licensing requirements of the Ontario Securities Commission, other Canadian provincial securities regulators, the Investment Industry Regulatory Organization of
Canada and are not required to otherwise comply with Canadian rules or regulations regarding, among other things, the research analysts' business or relationship with a subject company or trading of securities by a research analyst.

This report is intended for distribution by NWML only to "Permitted Clients" (as defined in National Instrument 31-103 ("NI 31-103")) who are resident in the Province of Ontario, Canada (an "Ontario Permitted Client"). If the recipient of this report is not an Ontario Permitted Client, as specified above, then
the recipient should not act upon this report and should return the report to the sender. Further, this report may not be copied, duplicated and/or transmitted onward to any Canadian person.

NWML is relying on an exemption from the adviser and/or dealer registration requirements under NI 31-103 available to certain international advisers and/or dealers. Please be advised that (i) NWML is not registered in the Province of Ontario to trade in securities nor is it registered in the Province of Ontario
to provide advice with respect to securities; (ii) NWML's head office or principal place of business is located in India; (iii) all or substantially all of NWML's assets may be situated outside of Canada; (iv) there may be difficulty enforcing legal rights against NWML because of the above; and (v) the name and
address of the NWML's agent for service of process in the Province of Ontario is: Bamac Services Inc., 181 Bay Street, Suite 2100, Toronto, Ontario M5J 2T3 Canada.

Disclaimer for Singapore Persons

In Singapore, this report is being distributed by Nuvama Investment Advisors Private Limited (NIAPL) (Previously Edelweiss Investment Advisors Private Limited ("EIAPL")) (Co. Reg. No. 201016306H) which is a holder of a capital markets services license and an exempt financial adviser in Singapore and (ii) solely
to persons who qualify as "institutional investors" or "accredited investors" as defined in section 4A(1) of the Securities and Futures Act, Chapter 289 of Singapore ("the SFA"). Pursuant to regulations 33, 34, 35 and 36 of the Financial Advisers Regulations ("FAR"), sections 25, 27 and 36 of the Financial Advisers
Act, Chapter 110 of Singapore shall not apply to NIAPL when providing any financial advisory services to an accredited investor (as defined in regulation 36 of the FAR. Persons in Singapore should contact NIAPL in respect of any matter arising from, or in connection with this publication/communication. This
report is not suitable for private investors.

Disclaimer for Hong Kong persons

This report is distributed in Hong Kong by Nuvama Investment Advisors (Hong Kong) Private Limited (NIAHK) (Previously Edelweiss Securities (Hong Kong) Private Limited (ESHK)), a licensed corporation (BOM -874) licensed and regulated by the Hong Kong Securities and Futures Commission (SFC) pursuant to
Section 116(1) of the Securities and Futures Ordinance “SFO”. This report is intended for distribution only to “Professional Investors” as defined in Part | of Schedule 1 to SFO. Any investment or investment activity to which this document relates is only available to professional investor and will be engaged only
with professional investors.” Nothing here is an offer or solicitation of these securities, products and services in any jurisdiction where their offer or sale is not qualified or exempt from registration. The report also does not constitute a personal recommendation or take into account the particular investment
objectives, financial situations, or needs of any individual recipients. The Indian Analyst(s) who compile this report is/are not located in Hong Kong and is/are not licensed to carry on regulated activities in Hong Kong and does not / do not hold themselves out as being able to do so.

INVESTMENT IN SECURITIES MARKET ARE SUBJECT TO MARKET RISKS. READ ALL THE RELATED DOCUMENTS CAREFULLY BEFORE INVESTING.

~’ huvama :

institutional equities



		2024-09-05T00:09:12+0530
	ABNEESH KUMAR ROY




